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About:
Octavus is a boutique consulting company, engaged in Multiple Mye'oma Competitive Landscape
comprehensive business research, market intelligence, market

research and data analytics by providing support and outsourcing e CrEEE T

solutions to bio-pharma, MedTech, diagnostics, digital health Clamomes) )
;
companies and healthcare start-ups.

» Expertise and Experience
« Diverse Service Portfolio

Services offered: Competitive Intelligence, Business
Intelligence, Market Assessment,
Conference Coverage, Business
development analysis.

Limited Global Presence

* Client-Centric Approach Size and Scale

» Technological Integration Talent Attraction and Retention

| Products & Services » Strategic Partnership

Pharma Shots Intelli Shots Profile Shots Trial maps

* Intense Competition
» Changing Industry Trends
» Regulatory Changes

* Industry-Specific Experts
« Digital Transformation

Consulting
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Mission:
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To cater business needs with the right sources at the right time to m m —
enable our clients take strategic decisions. Redefining intelligence Challenges faced during
reinforced with dynamic data, knowledge, and technology. internship @ — E;
Vision: . see
= Multiple Myeloma Competitive Landscape

To be a valued partner to our clients and an asset to our communities,

To undertake T
and deliver every project, with the same enthusiasm & zeal,
To provide a differentiated offering resulting in the value- 0] : e
for-valuereturn. S o

» Technical Proficiency: Enhanced practical knowledge and skills.

QRGANOGRAM > Personal Growth: Improved soft skills and self-awareness.
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» Mentorship Value: Learned importance of hard work and perseverance from Sir

(Celgene)

Co-Founders

Himanshu Sehgal.
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» Industry Insights: Gained deep understanding of pharmaceutical market trends and

| Bortezomib
(Takeda Pharmaceuticals)
hibits the TS

Business Development
And HR Director (g}
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» Theoretical Knowledge:
. v .
Product Profile marketing strategy

O v" consumer behavior
HR Manager 7 éﬁg(}r/)lo Y 4 Company Overview Y v financial analysis.

Director Operations
And Projects
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Synonyms Xpovio, Nexpovio, v . .
ATGO10,KTP330 'reve:eumszoileuf:Pyafea Oncology R&D EXPENSE B4M v' customer relationship management (CRM)
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Development
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Product Timeline

Other
[ Relapsed or Refractory 0 ) ) .
[ d ,. S Multiple Myeloma i i i > Practical Exposure:
| Associate I May 2015: US F.D.A. Jun’2022,:priority review Jul’2023,:Granted
A . granted Orphan Designation ; ; . : . A
J Consultant Associates Associate L Desfanation 9 Fast Track Designation ) v’ Data collection and application of analytical tools.
)y | Consultant

Associates

v' Actual market conditions.

[Z] Dosage/RoA 20mg, 40 mg, 50 mg, 60 | § Product Details A
Trainee/lnterns mg XPOVIO in combination with bortezomib and dexamethasone is indicated for the treatment of v Im plementi ng strategies
. Special Status Orphan, adult patients with multiple myeloma.
ﬂ Trainee/Interns XPOVIO in combination with dexamethasone is indicated for the treatment of adult patients with v CRM principles
relapsed or refractory multiple myeloma
Each XPOVIO dose should be taken at approximately the same time of day and each tablet should®
be swallowed whole with water. Do not break, chew, crush, or divide the tablets.

XPOVIO life-threatening thromb ia, potentially leading to hemorrhage. . . . . - . . .
\ i s b L J of financial metrics but also practical skills in data integration and reporting.

|J H Priority Review,

FastTrack Designation

.

v Preparing the quarterly report for Pfizer required not only theoretical understanding

Approval U.S. Approval: 2019

| Steps Involved In Landscape ]

*The process began by accessing the authoritative clinical trial

. . . Clini I Trial Out : XPOVIO
database' CllnlcalTrlals_gov_ A search was conducted using the

specified condition, "Multiple Myeloma " to retrieve relevant

Endpoints XVd (n=195) vd (n=207) STORM (n=83) XPOVIO 6(:;:31 ;\:‘l;ce weekly

«To refine the obtained results, appropriate filters were (ORR) (149) (129) @n 39 . . ) )

. L . » To enhance efficiency and effectiveness at Octavus Consulting, standardize data
eapplied, considering factors such as trial phase, study EER) 19 13) ™
type, and target patient population. This step aimed to (CR) a4 (G © a8 collection and validation processes, and invest in advanced analytical tools for deeper

o e r VGPR

focus on trials specifically related to JA and filter out ¢ g Gl 45) “ insight
unrelated studies (PR) (54) ©62) 6 @n Insights.

(ORR):overall response rate, (sCR):Stringent complete response, (CR):Complete response, (VGPR):Very good partial response, (PR): Partial Response

» Improve lead generation by developing a consistent content calendar, utilizing advanced

Source: 1.NCTO3110562 2. NCTO2336815 3. NCTO2227251

. L . . I analytics tools like Google Analytics, and enhancing internal communication. Streamline
*Following the initial screening, a meticulous cross-verification

process was conducted for each trial. The company's pipeline I Process of lead Generation quarterly report preparation by creating efficient data integration systems, establishing

associated with the drug candidate was thoroughly examined Installation | ) ) . ) el et e
to gather ad fitional information regarding its mechanism of ‘ I J-The user installs the web scraper extension from the browser's extension clea elines, and soliciting stakeholder feedback.
action, target indications, and clinical trial phases " store.
‘ Activation J eThe user clicks on the extension icon in the browser toolbar to activate the
. . . . ) scraping tool.
*To organize and consolidate the gathered information, an Excel \ Project References
file was created. This file served as a repository, capturing key B ‘ Data J-The user defines what data they want to scrape using point-and- click, XPath,
Data data points such as trial identifiers, drug candidates, clinical trial Selection or CSS selectors.
Compilation ), d rel - P
phases, an relevant company details ) . . .
‘ Ex??atgtion J *The extension parses the web page's HTML and extracts the specified _/_\ Adls |nS|g ht
. data elements. N I H
| L o ing withi IZD) NATIONAL CANCER INSTITUTE  €“ettretaee
. . . . ‘ Processing J *The extracted data may undergo further processing within the
*Using the compiled data, a PowerPoint presentation was crafted { - . () U.S. FOOD & DRUG
. . ) extension to clean or format it.
PowerPoint to visually represent the competitive landscape of Multiple ADMINISTRATION
Presentation myeloma drugs ‘Data Export j he extension offers export options (e.g., CSV, Excel,
Creation . _JJSON) for the user to save the scraped data.
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