
To become a trusted partner to

our clients, and a valuable asset

to our communities.

To provide a unique and

differentiated offering that

generates a value-for-value

return for our clients.

To empower clients with timely

and accurate information for

confident strategic decision-

making.

To redefine intelligence through

dynamic data, knowledge, and

technology for unparalleled

business solutions.
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Approved

SC291
(Sana Biotech)
CD19 Inhibitor

Intravenous

Oral

Subcutaneous

mAb

Cell-gene therapy

Small molecule

Fusion Protein

Fast Track Designation

RMAT Designation

Breakthrough Therapy 

ADI-001
(Adicet Therapeutics)
CD20 Inhibitor

CTX112
(CRISPR Therapeutics)
CD19 Inhibitor

YTS109
(China 
Immunotech)
CD19 Inhibitor

CB-010
(Caribou Biosciences)
CD19 Inhibitor

NKX019 
(Nkarta Inc)
CD19 & IL-
15 Inhibitor

Felzartamab
(HI-Bio, A Biogen 

company)
CD38 Inhibitor

Undisclosed
(He Huang)

CD19 & BCMA 
Inhibitor

Vonsetamig
(Regeneron 

Pharma)
BCMA & CD3ε 

inhibitors

AB-101
(Artiva 

Biotherapeutics)
Immunologic 

Cytotoxicity

Zamto-cel
(Miltenyi Biomedicine)
CD19 & CD20 Inhibitor

PRG-1801
(Shenzhen Pregene Biopharma)

BCMA Inhibitor

PRG-2311
(Shenzhen Pregene Biopharma)
CD19 & BCMA Inhibitor

P-CD19CD20-ALLO1
(Genentech Inc)
CD19 & CD20 Inhibitor

CNTY-101 + IL-2
(Century Therapeutics)

CD19 Inhibitor

SYNCAR-001+ STK-009
(Synthekine)

CD19 + IL-2Rβ 
Inhibitor

BCMA CART+ CD19 CART
(Bioray Laboratories)

BCMA & CD19 Inhibitor

CABA-201
(Cabaletta Bio)
CD19 & 4-1BB 

Inhibitor

AZD0120
(AstraZeneca)
BCMA & CD19 
Inhibitor

C-CAR168
(AbelZeta Inc)
BCMA & CD20 

Inhibitor

KYV-101
(Kyverna
Therapeutics)
CD19 Inhibitor

Obinutuzumab
(Hoffman-La Roche)
CD20 Inhibitor

Nipocalimab
(Janssen R&D)

FcRn Antagonist

Iptacopan
(Novartis Pharma)

CFB Inhibitor

Efgartigimod
(Argenx)

FcRn Antagonist

IPG11406
(Nanjing 
Immunophage)
GPR183 antagonist

Rapcabtagene
Autoleucel
(Novartis 
Pharma)

CD19 Inhibitor

Povetacicept
(Alpine 
Immunesciences)
APRIL & BAFF 
Inhibitor

Telitacicept
(RemeGen )

APRIL & BAFF 
Inhibitor

Anifrolumab-fnia
(AstraZeneca)

IFNAR-1 
Antagonist

P

P

Obinutuzumab
(Hoffman-La 

Roche)
CD20 

Inhibitor QLG1074
(Qilu 

Pharmaceutical)
CaN Inhibitor

Ianalumab
(Novartis 
Pharma)
BAFF-R 

Inhibitor

Voclosporin
(Aurinia

Pharmaceutical)
CaN Inhibitor

LUPKYNIS
(Aurinia

Pharmaceutical)
CaN Inhibitor

BENLYSTA
(HGS)

BAFF Inhibitor

P

Ravulizumab
(Alexion Pharma)

C5 Inhibitor

APPROVED

PHASE 2

PHASE 1

Modality:

RoA:

Trial on Pediatric patients

Status:

Designation:

PHASE 3

A Competitive Overview of Current and Emerging Treatments Targeting Lupus Nephritis
Shivam Bhatnagar (MBA-HA-01), Roll No. 0023

University Mentor: Dr. Swapnil Gadhave, Industry Mentor: Ruchi Sengar
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Project Description

A global consulting firm, specializing in holistic market solutions for

diverse Life science sectors such as Biopharma, MedTech,

Nutraceuticals, Cosmetics, Diagnostics, Digital health, Animal health,

and Healthcare start-ups.

Services offered: competitive intelligence, product strategies,

marketing analytics, digital health solutions, conference coverage, and

brand building.
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Organization Structure

Competitive Landscape is a systematic process of collecting, analyzing, and

transforming information about rival companies into actionable intelligence

that supports strategic decision-making.

Lupus nephritis is a severe manifestation of systemic lupus erythematosus

(SLE) that causes inflammation and damage to multiple organ systems, with

the kidneys as a primary target. This condition often develops within 3 to 5

years of SLE onset and significantly increases the risk of ESRD.

Lupus nephritis affects approximately 40% of patients with SLE. Around 10%

to 30% of patients with lupus nephritis will progress to ESRD within 10 years.

Project Description

Data Collection: Conducting a search on 

ClinicalTrials.gov to retrieve relevant 

clinical trials.

Filtering & Evaluation: Refine the 

obtained results.

Company pipeline evaluation: Gathering 

information related to mechanism of 

action, target indications and clinical trial 

phases.

Data compilation: Organize and 

consolidate the gathered data in an Excel 

file.

Infographic creation: Creating an 

appropriate model (e.g. Bullseye model, 

Brick model, Spotlight model etc.) using 

PowerPoint.

Strength

• Industry relevant 

expertise

• Client centric approach

• High quality Deals 

database

Weakness
• Narrow reach beyond 

biopharma

• Limited technology 

adoption

• Dependency on 

inconsistent public data

sources

Opportunities
• Diversification of service 

portfolio

• Strengthen presence in 

global markets

• Strategic industry 

collaborations

Threat

• Changing industry trends

• Project delays due to 

manual QC

• Data gaps may risk 

credibility

SWOT 

Analysis

Major 
Learnings

Lead Generation 
using Boolean search 
and Apollo.io

Product profiling to assess 
drug characteristics such as 
indications, approval 
timeline, and market trends 
for competitive advantage

Company profiling using tools 
such as AdisInsight, Patsnap, 
ClinicalTrials.gov to gather 
data for competitive 
intelligence

Competitive landscape to 
collect and analyze data for 
actionable insights

• Theoretical learning was based on structured modules, case-

studies and analytical tools such as Excel, Power BI, Tableau 

etc. These tools helped me build a strong foundation in data 

visualization and interpretation

• During my internship, I applied these concepts in real-world, 

time-bound scenario which enhanced my ability to deliver 

useful insights

Theoretical Learning vs Practical Exposure

• Maintaining data accuracy 

and quality

• Managing multiple tasks in 

limited time

• Training sessions were often 

irregular & inadequate

Challenges
• Use RAG, LLM etc. for 

time-efficient data 

collection & QC

• Consider expanding into 

healthcare domain

• Conduct regular training 

sessions

Suggestions


